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Focus on the WHY

Before we focus on the HOW

“Hiring Patricia Fripp is the best investment | have ever made in my company, my
employees, and myself. For over 16 years, | have been a Fripp client. Our
presentations drive our business. Patricia's advice has made us millions of
dollars.”

Michael Shustek,
CEO and Director, MVP Reit
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“| wanted a Super Bowl quality coach, and | was lucky to
be introduced to Patricia Fripp. Even as a best-selling
author, | found her help in coaching and scripting was
right-on, world-class, and amazingly insightful. With
Patricia Fripp on your team, you can go places.”

-

Don Yaeger
Long-Time Associate Editor
Sports lllustrated magazine,

Award Winning Keynote Speaker,
Author 29 books and
11 New York Times Best-Sellers
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“It's no exaggeration to say that my career is due, in large part, to a powerful “As the author of a best-selling sales book, | receive invitations to speak at
keynote-speaking capability. It is almost entirely due to the high-quality coaching of meetings and conferences. A trusted colleague told me the best investment he
Patricia Fripp. She helped me develop an approach which is still 100% intact in my made in his speaking career was to hire speech coach Patricia Fripp. After three
speeches 10 years later. | am forever grateful to her for the boost she gave my self- days locked in a room with her, | realize he is right. Patricia is a master at helping
confidence, my platform capabilities, and my career.” structure and script your presentation.”
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Charles H. Green,

Author of The Trusted Advisor, with Andy Paut
Trust-Based Selling, and [p— )
CEO of Trusted Advisor Associates Andy Paul,

Author of Zero-Time Selling and Podcaster
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¢ INTEREST IN

e GCOMMITMENT TO
e LEARN FROM THE BEST

This is What You Can Look Forward To
L
#1 Secret to get buy in ¥

Repeatable process to prepare any
presentation

Business storytelling
Build your credibility
Fool-proof way to become a master
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AUDIENCE
OF YOUR
AUDIENCE
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“‘Don't trust oy
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Number One Secret of a Persuasive Presentation
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Your subject is of
interest to your
audience
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Point of Wisdom Explanatio

Historical View

Problem Solution

What Does Your Audience Want & Need?
Premise

Application

Seamless Transition

Seamless Transition

Problem
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Review and Q & A

<«— Strong Closing
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Rehearse
‘ Gather content
Collaborate
Stories

Build content chunks '
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Q &A, challenge,
clos

Structure presentation

Create opening scripting

Opening Options - The Techniques

Question

Statistic or little-known fact
Story or example
Transport the audience
Get to the point quickly
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Never underestimate the
power of a well-told story

Patricia Fripp - CSP, CPAE
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Stories are the Best Way to...

Teach and train

Inspire and motivate
Inform and educate
Convince and persuade
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“Stories are the creative conversion of life itself... into a
powerfyl, clearer, more meaningful experience.”
s
V. — g

- - Robert McKee

“Populate your
stories with flesh and
blood characters that

the audience can
relate to.”
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Stories Are.About People

“Characters speak
o and we want to hear
« ‘ what they say.”
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Story Success Formula

Michael Hague
| Feel So Hollywood Story Consultant
Secure! 7 i
Situation L O Stories must be true... -
. not 100% accurate s
Solution ,

Success
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“Patricia is absolutely best-in-class. Her decades of presentation and
coaching experience are obvious, as well as her genuine passion to
see our speakers do well. Her overall excellence and personal
commitment to our speakers is unmatched, and that is why Patricia’s
coaching sessions are always oversubscribed.

Our presenters know the value she brings and are always eager to
sign up for additional training. Presenter training has gone from
mandatory to sought-after.

Since Patricia has been part of our team, our customers have told us Qreg Srr]lth,
: ) Vice President
that our breakout sessions are some of the best they've ever attended .
L ; Product Marketing
and have raved about speaker professionalism. We consider the at Nutanix

investment in Patricia a ‘must-have’ part of our events.”

Pacia Fripp

Specificity Builds Credibility

If it is not a fruit, it is not a “bunch.”

If you can’t weight it, it is not “tons.”

If it were not a “thing,” what would it be?
Who are the “people™?
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TAKE ALL MY
PRESENTATION

SJnﬁ;Esmu

FRIPPVT

All Learning Needs
Repetition & Reinforcement
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Imagine the Results You Would Achieve If

= Everyone Perceived You as a Powerful,

Persuasive Presenter

You can be, Easily, quickly, conveniently.
Learn how.
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“FrippVT is the BEST investment in my speaking
career. After 2 months, | would have paid $3,000.”

“For the first time in my career, | really know what I'm doing

HOW
when | take the stage. My clients and audience members tell  E{ift143
me, ‘Your presentations are easier to follow and your Y [] U "]
presentation skills have vastly improved’.” i’ A M “_Y

“From course #11, | learned a customizing technique r"ni T n
that resulted in a booking an international presentation LUNNEC E
to a very influential business audience.”

Mitzi Perdue, Speaker, Businesswoman, Author of How to Make Your Family
Business Last: Techniques for Keeping the Family Business in the Family, and
Tough Man, Tender Chicken: Business and Life Lessons from Frank Perdue.

MITZI PERDUE

020 Paticia Fripp “
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Your First Bonus

: ’ www.frippvt.com
FrippVT Ongoing Access PP
Join FrippVT and pay monthly. COU p0n COde
No contract, stay as long as you receive value. FI RE and save 20%

First month $297 and $29 each month after.
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Your Second Bonus

FRIPPVT

https://www.fripp.com/fire-up-your-presentations/
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Sign up for FrippVT
$297 for the first month and $29 per month
Use coupon code FIRE for 20% off your first and subsequent months for as long as you have the account

$450 for a year (27% off)

Yes! | need Fripp's help, let's have a conversation!
Call (415) 753-6556 or click the button below
and Il follow up immediately.

EDULE A CALL

Want a demo of FrippVT.com: Powerful, Persuasive Presentations
online learning platform? Click HERE.
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Let's talk!

1-415-753-6556
PFripp@Fripp.com

You'll be glad
you did!
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